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Bull Case Fair Value Time Horizon

Rs. 591

Base Case Fair Value

Rs. 551

Recommendation

Buy in the Rs. 492-502 band & add more on dips to Rs. 442-450 band 2-3 quarters

Telecom Equipment & Accessories Rs. 496.60
HDFC Scrip Code AVALTD
BSE Code 532406
NSE Code N/A
Bloomberg AVTS IN
CMP May 19, 2023 496.6
Equity Capital (Rs Cr) 16.2
Face Value (Rs) 10.0
Equity Share O/S (Cr) 1.62
Market Cap (Rs Cr) 805.4
Book Value (Rs) 69.0
Avg. 52 Wk Volumes 31,883
52 Week High 510.0
52 Week Low 236.9

Share holding Pattern % (March, 2023)
Promoters
Institutions
Non Institutions
Total

&2 4

HDFCsec Retail research
stock rating meter

for details about the ratings, refer at the end of the report

* Refer at the end for explanation on Risk Ratings

Fundamental Research Analyst
Abdul Karim
Abdul.karim@hdfcsec.com

Our Take:

Avantel Limited. (Avantel) is technology driven company in India; the company is engaged in the design, development and manufacturing
of electronic, communication, satellite communication products/services, software products & services development and research &
development activities. The company has developed Mobile Satellite Services based products and UHF Systems and continues to offer
solutions for various applications and is looking for growth in this segment by offering integrated solutions for Airborne, Underwater
platforms and special operations.

An established track record of over two decades in the electronics and telecom equipment business has enabled it to offer a unique
combination of embedded systems and related software used in the defence sector, as well as Radio Frequency (RF systems) used in the
civilian telecom segment. Avantel designed and developed various first of its kind, customized wireless/Satcom products and solutions to
meet the special requirements of Indian Defense Services & allied institutions. Avantel’s unique value proposition is in integration of
wireless, embedded firmware and software technologies to create innovative solutions.

The company's performance is strongly backed by the in-house R&D facilities. The company's growth plans include the set-up of a new
corporate office and a new manufacturing unit by FY24 which could help further strengthen the market position of the company. The
company has been contributing to self-reliance in the strategic segment for close to three decades and has been offering fully indigenous
solutions through its well spread product offerings. The push given by government in terms of increased capital overlay and emphasis on
domestic sourcing would help it to venture into new technologies, roll out new product lines and strengthen the strategic capabilities of
India.

The company has an unexecuted order book of ~“Rs 240 crore to be executed over the next two years inclusive of a major order worth ~Rs
126 crore, which ensures short to medium term revenue visibility, book to bill ratio stood at 1.6x FY23. Taking into the consideration of
efficient and timely order execution and strong order inflow in near to medium term, we expect that the company could report ~22% and
~15% revenue growth in FY24E and FY25E, respectively.

Valuation & Recommendation:

Avantel is in the niche defence supplies segment for the past three decades and provides customised wireless and satellite communication
(SATCOM) solutions and products. The company mainly operates in Aerospace & Defence sector and holds Defence Industrial Licenses
issued by government and its customers mainly come from the strategic sector such as space, defence, transport and telecommunications.
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The company has established strong relationship with large domestic as well as global defence OEM and service provider companies. The
company maintains healthy and long term relationships of over two decades with a reputed clientele that includes Indian Army, Indian
Railways, Indian Airforce, Indian Navy, ISRO, DRDO, Goa Shipyard Limited, The Boeing Company, Larsen & Toubro Ltd (L&T), etc. The
extensive industry experience of the promoters of around three decades, comfortable financials and long standing relationships with low
counter party risk customers including Ministry of Defence (MoD) helps to execute the order in time.

Investors can buy in the Rs 492-502 band and add more on dips to Rs. 442-450 band (16.25x FY25E EPS). Base case fair value of the stock
is Rs 551 (20x FY25E EPS) and the bull case fair value of the stock is Rs 591 (21.5x FY25E EPS) over the next two to three quarters. At the
CMP of Rs 496.6 the stock trades at 18.1x FY25E EPS.

Financial Summary (Standalone)

YoY-% _Q3FY23 _ QoQ-% _ FY23P | FY24E  FY25E |
Total Operating Income | Operating Income 52.4 46.7 12.2 38.7 354 77.7 104.9 154.3 188.9 216.7
EBITDA 18.9 9.9 91.9 11.9 59.2 22.6 27.8 49.4 56.9 67.6
Depreciation 1.4 1.1 22.5 1.4 0.4 3.0 4.0 5.2 5.9 6.2
Other Income 0.1 0.5 -82.9 0.3 -68.9 0.9 14 0.6 0.9 0.9
Interest Cost 15 0.4 242.5 1.5 -2.5 15 15 4.9 4.1 2.7
Tax 5.6 1.9 202.4 1.7 225.1 3.2 4.5 9.9 12.0 15.0
RPAT 10.5 7.0 51.0 7.5 39.6 15.8 19.2 30.0 35.8 44.5
APAT 10.5 7.0 51.0 7.5 39.6 15.8 19.2 30.0 35.8 44.5
Diluted EPS (Rs) 6.5 4.3 51.0 4.7 39.6 9.7 11.8 18.5 22.1 27.5
RoE-% 26.7 25.6 30.7 27.9 27.0
P/E (x) 51.1 42.0 26.8 22.5 18.1
EV/EBITDA (x) 33.8 29.6 16.9 14.5 11.9

Q4FY23 Result Update

(Source: Company, HDFC sec)

e Avantel reported strong performance in Q4FY23, standalone revenue increased to Rs 52.4 crore from Rs 46.7 crore in Q4FY22, supported

by robust order execution in the quarter.

e EBITDA grew more than two fold on YoY basis to Rs 18.9 crore, supported by strong revenue growth. EBITDA margin stood at 36.2% in
the quarter vs. 21.1% in same quarter previous year.
e Net profit grew by 51% YoY to Rs 10.5 crore in Q4FY23, and net profit margin was at 20.1% vs. 14.9% in Q4FY22.
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Recent Triggers

Steady growth in the order book position along with new order accretion and efficient order execution

Avantel has been receiving repeat orders from the existing clientele on the back of its established track record and healthy relationship. As on
Sept 2022, the company’s unexecuted order book stood at ~Rs 240 crore, to be executed over the next two years inclusive of a major order
worth ~Rs 126 crore, which ensures short to medium term revenue visibility. Avantel has received this high value contract from L&T worth ~Rs
126 crore for supply of 6300 loco units for Real Time Train Information Systems to be supplied to Indian Railways, 50% executed in FY23E and
50% will be done in the next financial year. Besides, the company expects Rs 60-70 crore orders during current financial year for execution in
the same year.

Avantel is consolidating its position with its current portfolio of Satcom and RF sub systems; it, has indigenously designed the 1KW HF Power
Amplifier & Antenna Coupler for Indian Navy & Indian Air Force upcoming requirement 1 KW HF Radios.

The company has been working with Boeing for a long time. In June 2021, Avantel has collaborated with L & T who has bid as Lead system
integrator for implementing the RTIS (Realtime TrainInformation System) project of CRIS, Indian Railways. L& T has been declared as the
successful bidder. Avantel therefore shall be supplying the IRN (Indian Rail Navigator) and RMT-L (Rail Mount Terminal-Loco) to be installed
on 6300 Locos.

In July 2021, Avantel has received an order of US$19,80,000 from ‘Lockheed Martin Corporation’ for Satcom Equipment supply. It is the largest
listed defense company in US and the U.S. government is its biggest customer. They work in US Aeronautics, Missiles/Fire Control,
Rotary/Mission Systems and Space; They manufacture and support advanced combat, missile, rocket, sensors, radar systems,
command/control combat simulation/training, advanced cybersecurity and undersea systems for customers that include the U.S. Army, Navy,
Air Force, Marine Corps, NASA and dozens of foreign allies. This is huge breakthrough order for Avantel.

On 24 Aug, 2022, Avantel Ltd has received an order for an amount Rs. 11.28 crore from Indian Navy for Supply of Satcom Equipment.

Entry in medical devices market through its subsidiary could help to generate revenue going forward

India is the fastest growing medical devices market amongst the emerging markets and the current market size of the medical devices industry
in India is estimated at $11 bn. The medical devices industry in India is poised for significant growth with the market size expected to reach
S50 bn by 2030, ~21% CAGR over the period. India’s medical devices imports stood at USS 8.5 bn, and exports contributes US$2.9 bn in FY22.
India’s expected export of medical devices could reach ~ US$10 bn by 2025.

The Indian Government has identified medical devices as a priority sector for the flagship 'Make in India' program and is committed to
strengthening the manufacturing ecosystem. The Production Linked Incentive Scheme (PLI) Promoting Domestic Manufacturing of Medical
Devices and Production Linked Incentive Scheme for Pharmaceuticals (PLI 2.0) has been introduced to provide an impetus to India’s vision of
becoming a global manufacturing hub for medical devices, scheme outlay was at Rs 18,420 crore.
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Avantel has floated a fully owned subsidiary M/s. Imeds Global Private Limited in September 2021 and established manufacturing facility in
Andhra Pradesh Medical Tech Zone (APMTZ), Visakhapatnam. Imeds Global Pvt. Ltd.(IMEDS) is involved in activities such as manufacture of
medical, precision and optical instruments, watches and clocks, time of day recording apparatus and apparatus for measuring recording or
with synchronous motor. IMEDS has 450 customers with 650K products sold. In the medical segment, Imeds has developed Skin Staplers,
Removers and Oxygen Concentrators. Imeds recorded sales of Rs.0.98 lakhs and loss of Rs. 117.3 lakhs in FY22. In FY23, it recorded sales of
Rs.18.8 lakhs and EBIT loss of Rs.326 lakhs. Imeds is setting up a plant which will be ready by FY24 end or FY25 start. The total cost of capex
for Avantel and Imeds will be Rs.25 cr

Greenfield expansion

Avantel has bought four acres of land in Electronic City in Hyderabad, which is about 10 minutes from the airport at a very reasonable price of
one crore per acre approximately. Avantel has plans to build a facility for radar, small satellites, in that particular area, and this facility should
be operational by November or December 2023.

Long term Triggers

Established market position in SATCOM, with experienced management and healthy clientele

Avantel is operating in the niche defence supplies segment for the past three decades and provides customised wireless and satellite
communication (SATCOM) solutions and products. The company provides customized solutions through process oriented design, develop and
manufactures RF subsystems, RADAR subsystems, Software depend radios and satellite communication systems, wireless front-end, satellite
communication, embedded systems, signal processing devices and provides network management, software development and related
customer support services. The company's SATCOM products are proprietary in nature and being the single vendor, it continues to be the
major revenue contributor. The company is also involved in development and implementation of network systems for ships, submarines,
surface vehicles and aircrafts.

The founder and present Chairman & MD, Dr. A Vidyasagar has an extensive industry experience of over three decades. Other promoters of
the family-managed business are also qualified and experienced and a qualified team supports the management.

The company mainly operates in Aerospace & Defence sector and holds Defence Industrial Licenses issued by government and its customers
mainly come from the strategic sector such as space, defence, transport and telecommunications. The company maintains healthy and long
term relationships of over two decades with a reputed clientele that includes Indian Army, Indian Railways, Indian Airforce, Indian Navy, ISRO,
DRDO, Goa Shipyard Limited, The Boeing Company, Larsen & Toubro Limited (L&T), etc.
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Focused on development of new products with in house R&D

Avantel drives its core business strength from its in house R&D capabilities. Company’s research and development is recognised by the
department of scientific and industrial research(DISR), ministry of science and technology, GOI. The company spends around 8 to 9 percent of
its turnover on research and development expenditure.

Avantel enjoys an excellent track record and building strong relationship with its customers and suppliers. The company also provides
customized services and avails customised products. Its employees are highly motivated and technically equipped to meet the organizational
goals at all times. The company has over time developed new variants of Mobile satellite services products including Airborne versions and
High Power (5 KW) HF systems. In the medical segment, Imeds has developed Skin Staplers, Removers and Oxygen Concentrators. Further,
company is developing Software Defined Radios in line with global standards.
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Sound financial profile

e Avantel’s operating and financial performance has been robust led by negligible debt, healthy cash generating ability and consistent
dividend payment to shareholders over the past and the company’s production has been performing well over the past. Its financial
flexibility is strong, supported by robust liquidity.

e Avantel’s revenue rose from Rs 33 crore in FY17 to Rs 154 crore in FY23 - ~¥29% CAGR over the period. The company recorded the highest
turnover since inception by crossing the 150 crore milestone in FY23. We expect that the company could report revenue ~19% CAGR over
the FY23 to FY25E and expect EBITDA margin at a range of 30-31.5% band in FY24E and FY25E.

e The company’s debt to equity (net) stood at 0.3x in FY23, 90% of debt are short term debt and the company has no further plans to raise
any debt going forward. Capital structure is expected to remain comfortable and debt protection metrics could also be healthy going
forward.

e The company’s debt service coverage ratio (DSCR) also stood comfortable on account of the absence of long-term repayment obligations,
DSCR stood at 0.6x in FY23.

e The inventory days has increased from 58 days to 105 days, payable days increased to 7 days, and the receivable days decreased from 126
days to 94 days as on March 31, 2023. With rise in profitability as well as better return ratios in the future, we expect RoE at a range of
27.9% and 27% in FY24E and FY25E, respectively.

Industry Overview

In recent times, the Defence budget has been sensitive to the need for establishing a technological framework to advance growth of a vibrant
indigenous defence manufacturing infrastructure. India's Defence budget for FY22-23 is about Rs 4 lakh crore after excluding the component
of the Defence pensions and is primarily focused towards the upkeep and modernization of Armed Forces. The capital outlay, which focuses
towards the modernization of Armed Forces has been increased by 12.8% with an allocation of Rs 1.52 lakh crore.

The new DAP (Defence Acquisition Procedure) 2020 has given a stronger push to indigenization. The provisions of DAP 2020 will help to
expedite the current procurement cases and open new avenues for business. The indigenisation list released recently by the government could
further open up many opportunities for diversification / introduction of new product lines. Besides, in the medical segment, there is huge
opportunity for indigenous and cost effective medical devices.

What could go wrong?
e Higher delay in execution could lead to increased liquidated damages and lower margins while not enough visibility on order book accretion
could lead to softening of multiples.
e Any significant change in policies of the Gol resulting in increased competition in the industry, leading to decrease in the strategic
importance of Avantel. Any change in the government policies on defence spending may impact the financial performance of Avental.
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e Any significant deterioration in the capital structure on account of significant debt-funded capex and/or a stretch in the working capital
cycle.

e Avantel's business is also a tender based and hence the company remains susceptible to the inherent risk associated with such business
and the low scale of operations limits its bidding capacity to some extent. However, the established track record of the company and being
the preferred supplier to the reputed clientele for the last many years, helps to get repeat orders.

e The company primarily supplies to defence and defence research organisations, which comes under Ministry of Defence. The company’s
~80% of revenue remains exposed to defence and defence based companies in FY22. However, the orders from the railways are expected
to diversify the revenue stream going forward.

e The company's operations continue to be working capital intensive due to relatively high inventory and receivable holding periods. The
company's conversion cycle has increased to 191 days as on March 31, 2023 mainly on account of the increased inventory holding period.

e Semiconductor Chip shortage, due to less supply and high demand could could impact its operation. Delay in timely delivery to its customer
due to Semiconductor chip shortage could impact its ongoing projects as well as revenue generation.

e Any delay in cash realization from clients could further increase its receivables days going forward and impact cash flow. A sum of Rs.33.69
cris included in debtors as on FY22 which is shown as not due. This is from a Govt organization and hence considered good. The standard
condition in defence procurement of large size tickets is 25% will be given only after training, installation, and commissioning. Installation
and commissioning depends upon the availability of shifts and the readiness of the customer.

¢ Imeds project could take longer than expected to be commissioned and grow. This could result in continued hit to the consolidated profits.

Q4 is the best quarter for Avantel due to its dependence on Govt orders.

Company Profile:

Avantel Ltd. (Avantel) incorporated on May 30, 1990, is engaged in the designing, developing and maintaining wireless and satellite
communication products, defense electronics, radar systems and the development of network management software applications for its
customers predominantly from the aerospace and defense sectors. The company's products include repeaters, filters, power dividers, power
amplifiers, directional couplers, and cavity splitters or tappers. The company also offers satellite communication products comprising ship
borne terminals, handheld terminals, S-band receivers, UHF transmitters, burst demodulators, network management systems, and solid state
power amplifiers, as well as provides vehicle tracking systems. Avantel undertakes R&D activities for development of innovative solutions in
the related areas. The company’s manufacturing and R&D facilities are situated at Visakhapatnam, Andhra Pradesh.
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Financials (Standalone)
Income Statement

(Rs Cr) FY21 FY22 FY23P FY24E FY25E

Balance Sheet

FY21 FY22 _ FY23P | FY24E ___FY25E

Net Revenues 77.7 104.9 154.3 188.9 216.7 SOURCE OF FUNDS
Growth (%) 49.7 35.1 47.0 22.4 14.7 Share Capital 41 41 16.2 16.2 16.2
Operating Expenses 55.1 77.2 104.9 132.0 149.1 Reserves 62.2 79.7 95.7 128.2 168.7
EBITDA 22.6 27.8 49.4 56.9 67.6 Shareholders' Funds 66.2 83.7 111.9 144.4 184.9
Growth (%) 46.9 22.8 78.0 15.1 18.9 Long Term Debt 0.0 2.8 2.4 2.4 2.4
EBITDA Margin (%) 29.1 26.4 32.0 30.1 31.2 Net Deferred Taxes 0.7 1.0 0.5 0.5 0.5
Depreciation 3.0 4.0 5.2 5.9 6.2 Long Term Provisions & Others 3.1 0.2 0.6 0.7 0.7
EBIT 19.6 23.8 44.2 51.0 61.4 Minority Interest 0.0 0.0 0.0 0.0 0.0
Other Income 0.9 1.4 0.6 0.9 0.9 Total Source of Funds 70.1 87.7 115.4 148.0 188.5
Interest expenses 1.5 1.5 4.9 4.1 2.7 APPLICATION OF FUNDS
PBT 18.9 23.6 39.9 47.8 59.5 Net Block & Goodwill 16.0 24.7 25.5 35.3 41.7
Tax 3.2 4.5 9.9 12.0 15.0 CWIP 0.7 7.0 8.7 8.7 7.7
RPAT 15.8 19.2 30.0 35.8 44.5 Other Non-Current Assets 5.2 8.7 13.6 13.2 11.7
APAT 15.8 19.2 30.0 35.8 44.5 Total Non Current Assets 22.0 404 47.8 57.1 61.1
Growth (%) 46.4 21.8 56.6 19.1 24.4 Current Investments 0.0 0.0 0.0 0.0 0.0
EPS 9.7 11.8 18.5 22.1 27.5 Inventories 2.5 16.7 44.2 41.4 48.1
Trade Receivables 13.1 36.2 39.7 49.2 57.0
Cash & Equivalents 43.0 0.8 1.0 9.0 20.4
Other Current Assets 6.2 16.1 21.1 23.3 25.6
Total Current Assets 64.8 69.8 106.0 122.9 151.1
Short-Term Borrowings 0.0 12.9 27.9 22.9 14.4
Trade Payables 0.3 0.7 3.0 2.1 3.0
Other Current Liab & Provisions 16.3 8.9 7.5 7.0 6.3
Total Current Liabilities 16.7 22.4 38.4 32.0 23.7
Net Current Assets 48.1 47.3 67.6 90.9 127.4
Total Application of Funds 70.1 87.7 115.4 148.0 188.5

(Source: Company, HDFC sec)
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Cash Flow Statement

FY22  FY23P | FY24E
Reported PBT 18.5 23.6 39.9 47.8 59.5
Non-operating & EO items -0.7 0.8 -0.5 -0.9 -0.9
Interest Expenses 1.5 1.5 4.9 4.1 2.7
Depreciation 3.0 4.0 5.2 5.9 6.2
Working Capital Change 25.8 -54.3 -36.5 -10.2 -16.7
Tax Paid -3.5 -4.0 -8.5 -12.0 -15.0
OPERATING CASH FLOW (a) 44.6 -28.3 4.4 34.6 35.9
Capex -5.6 -18.9 -7.7 -15.0 -10.0
Free Cash Flow 39.1 -47.2 -3.2 19.6 25.9
Investments 0.0 -5.0 -6.8 -0.2 -0.2
Non-operating income -36.1 43.6 0.5 0.9 0.9
INVESTING CASH FLOW (b)) -41.7 19.7 -13.9 -14.3 -9.3
Debt Issuance / (Repaid) -1.2 11.6 14.4 -5.0 -8.5
Interest Expenses -1.2 -1.2 -4.9 -4.1 -2.7
FCFE 41.4 -57.7 -12.7 28.7 37.1
Share Capital Issuance 0.0 0.0 0.0 0.0 0.0
Dividend -0.8 -1.6 -1.6 -3.2 -4.1
Other 0.6 0.6 0.0 0.0 0.0
FINANCING CASH FLOW ( c) -2.6 9.5 7.9 -12.3 -15.2
NET CASH FLOW (a+b+c) 04 0.8 -1.6 8.0 114

Key Ratios

r
|5

58 v s 210}
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| Particulars | FY21 __Fv22 _FY23P __ FY24E __FY2SE |

Profitability Ratio (%)

EBITDA Margin 29.1 26.4 32.0 30.1 31.2
EBIT Margin 25.2 22.7 28.7 27.0 28.3
APAT Margin 20.3 18.3 19.5 18.9 20.6
RoE 26.7 25.6 30.7 27.9 27.0
RoCE 26.4 24.0 25.1 23.3 24.2
Solvency Ratio (x)

Net Debt/EBITDA -1.9 0.5 0.6 0.3 -0.1
Net D/E -0.6 0.2 0.3 0.1 0.0
PER SHARE DATA (Rs)

EPS 9.7 11.8 18.5 22.1 27.5
CEPS 11.6 14.3 21.7 25.7 31.3
Dividend 1.0 1.0 1.0 2.0 2.5
BV 40.8 51.6 69.0 89.0 114.0
Turnover Ratios (days)

Debtor days 62 126 94 95 96
Inventory days 12 58 105 80 81
Creditors days 2 2 7 4 5
VALUATION (x)

P/E 51.1 42.0 26.8 22.5 18.1
P/BV 12.2 9.6 7.2 5.6 4.4
EV/EBITDA 33.8 29.6 16.9 14.5 11.9
EV / Revenues 9.8 7.8 5.4 4.4 3.7
Dividend Yield (%) 0.2 0.2 0.2 0.4 0.5

10
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One Year Price Chart
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(Source: Company, HDFC sec)

HDFC Sec Retail Research Rating description
Green Rating stocks

This rating is given to stocks that represent large and established business having track record of decades and good reputation in the industry. They are industry leaders or have significant market share. They have multiple streams of cash flows and/or strong balance sheet to withstand downturn in

economic cycle. These stocks offer moderate returns and at the same time are unlikely to suffer severe drawdown in their stock prices. These stocks can be kept as a part of long term portfolio holding, if so desired. This stocks offer low risk and lower reward and are suitable for beginners. They offer
stability to the portfolio.

Yellow Rating stocks

This rating is given to stocks that have strong balance sheet and are from relatively stable industries which are likely to remain relevant for long time and unlikely to be affected much by economic or technological disruptions. These stocks have emerged stronger over time but are yet to reach the level
of green rating stocks. They offer medium risk, medium return opportunities. Some of these have the potential to attain green rating over time.

Red Rating stocks

This rating is given to emerging companies which are riskier than their established peers. Their share price tends to be volatile though they offer high growth potential. They are susceptible to severe downturn in their industry or in overall economy. Management of these companies need to prove their
mettle in handling cyclicality of their business. If they are successful in navigating challenges, the market rewards their shareholders with handsome gains; otherwise their stock prices can take a severe beating. Overall these stocks offer high risk high return opportunities.

ABDU L Digitally signed by

ABDUL KARIM

KARI M Date: 2023.05.22
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Disclosure:

1, (Abdul Karim), Research Analyst, (MBA), authors and the names subscribed to this report, hereby certify that all of the views expressed in this research report accurately reflect our views about the subject issuer(s) or securities. SEBI conducted the inspection and based on their observations
have issued advise/warning. The said observations have been complied with. We also certify that no part of our compensation was, is, or will be directly or indirectly related to the specific recommendation(s) or view(s) in this report.

Research Analyst or his/her relative or HDFC Securities Ltd. does not have any financial interest in the subject company. Also Research Analyst or his relative or HDFC Securities Ltd. or its Associate may have beneficial ownership of 1% or more in the subject company at the end of the month
immediately preceding the date of publication of the Research Report. Further Research Analyst or his relative or HDFC Securities Ltd. or its associate does not have any material conflict of interest.

Any holding in stock — No

HDFC Securities Limited (HSL) is a SEBI Registered Research Analyst having registration no. INHO00002475.

Disclaimer:

This report has been prepared by HDFC Securities Ltd and is solely for information of the recipient only. The report must not be used as a singular basis of any investment decision. The views herein are of a general nature and do not consider the risk appetite or the particular circumstances of an
individual investor; readers are requested to take professional advice before investing. Nothing in this document should be construed as investment advice. Each recipient of this document should make such investigations as they deem necessary to arrive at an independent evaluation of an
investment in securities of the companies referred to in this document (including merits and risks) and should consult their own advisors to determine merits and risks of such investment. The information and opinions contained herein have been compiled or arrived at, based upon information
obtained in good faith from sources believed to be reliable. Such information has not been independently verified and no guaranty, representation of warranty, express or implied, is made as to its accuracy, completeness or correctness. All such information and opinions are subject to change
without notice. Descriptions of any company or companies or their securities mentioned herein are not intended to be complete. HSL is not obliged to update this report for such changes. HSL has the right to make changes and modifications at any time.

This report is not directed to, or intended for display, downloading, printing, reproducing or for distribution to or use by, any person or entity who is a citizen or resident or located in any locality, state, country or other jurisdiction where such distribution, publication, reproduction, availability or
use would be contrary to law or regulation or what would subject HSL or its affiliates to any registration or licensing requirement within such jurisdiction.

If this report is inadvertently sent or has reached any person in such country, especially, United States of America, the same should be ignored and brought to the attention of the sender. This document may not be reproduced, distributed or published in whole or in part, directly or indirectly, for
any purposes or in any manner.

Foreign currencies denominated securities, wherever mentioned, are subject to exchange rate fluctuations, which could have an adverse effect on their value or price, or the income derived from them. In addition, investors in securities such as ADRs, the values of which are influenced by foreign
currencies effectively assume currency risk. It should not be considered to be taken as an offer to sell or a solicitation to buy any security.

This document is not, and should not, be construed as an offer or solicitation of an offer, to buy or sell any securities or other financial instruments. This report should not be construed as an invitation or solicitation to do business with HSL. HSL may from time to time solicit from, or perform
broking, or other services for, any company mentioned in this mail and/or its attachments.

HSL and its affiliated company(ies), their directors and employees may; (a) from time to time, have a long or short position in, and buy or sell the securities of the company(ies) mentioned herein or (b) be engaged in any other transaction involving such securities and earn brokerage or other
compensation or act as a market maker in the financial instruments of the company(ies) discussed herein or act as an advisor or lender/borrower to such company(ies) or may have any other potential conflict of interests with respect to any recommendation and other related information and
opinions.

HSL, its directors, analysts or employees do not take any responsibility, financial or otherwise, of the losses or the damages sustained due to the investments made or any action taken on basis of this report, including but not restricted to, fluctuation in the prices of shares and bonds, changes in
the currency rates, diminution in the NAVs, reduction in the dividend or income, etc.

HSL and other group companies, its directors, associates, employees may have various positions in any of the stocks, securities and financial instruments dealt in the report, or may make sell or purchase or other deals in these securities from time to time or may deal in other securities of the
companies / organizations described in this report. As regards the associates of HSL please refer the website.

HSL or its associates might have managed or co-managed public offering of securities for the subject company or might have been mandated by the subject company for any other assignment in the past twelve months.

HSL or its associates might have received any compensation from the companies mentioned in the report during the period preceding twelve months from t date of this report for services in respect of managing or co-managing public offerings, corporate finance, investment banking or merchant
banking, brokerage services or other advisory service in a merger or specific transaction in the normal course of business.

HSL or its analysts did not receive any compensation or other benefits from the companies mentioned in the report or third party in connection with preparation of the research report. Accordingly, neither HSL nor Research Analysts have any material conflict of interest at the time of publication
of this report. Compensation of our Research Analysts is not based on any specific merchant banking, investment banking or brokerage service transactions. HSL may have issued other reports that are inconsistent with and reach different conclusion from the information presented in this report.
Research entity has not been engaged in market making activity for the subject company. Research analyst has not served as an officer, director or employee of the subject company. We have not received any compensation/benefits from the subject company or third party in connection with the
Research Report.

HDFC securities Limited, | Think Techno Campus, Building - B, "Alpha", Office Floor 8, Near Kanjurmarg Station, Opp. Crompton Greaves, Kanjurmarg (East), Mumbai 400 042 Phone: (022) 3075 3400 Fax: (022) 2496 5066
Compliance Officer: Murli V Karkera Email: complianceofficer@hdfcsec.com Phone: (022) 3045 3600
For grievance redressal contact Customer Care Team Email: customercare@hdfcsec.com Phone: (022) 3901 9400

HDFC Securities Limited, SEBI Reg. No.: NSE, BSE, MSEI, MCX: INZ000186937; AMFI Reg. No. ARN: 13549; PFRDA Reg. No. POP: 11092018; IRDA Corporate Agent License No.: CA0062; SEBI Research Analyst Reg. No.: INHO00002475; SEBI Investment Adviser Reg. No.: INAO0O0011538; CIN -
U67120MH2000PLC152193

Investment in securities market are subject to market risks. Read all the related documents carefully before investing.
Mutual Funds’ Investments are subject to market risk. Please read the offer and scheme related documents carefully before investing.
Registration granted by SEBI, membership of BASL (in case of IAs) and certification from NISM in no way guarantee performance of the intermediary or provide any assurance of returns to investors.

12 /-/RE TAILRESEARCH

4



		2023-05-22T08:38:23+0530
	ABDUL KARIM




